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evenue Streams
nnections That Fuel Business Growth.
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/ " THE B2B
ETWORKING
-~ BLUEPRINT

/ 25 Proven Tactics to Build
F7’e|ationships That Drive Growth
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;DEFINE YOUR
NETWORKING
GOALS

Cla/rlfy whether you re seeking
partnersmps cl |® ,or
INndustry it s'ghtg G g‘;s\

your strategy and
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_ 'IDENTIFY KEY
~ PLAYERS

\¢

Ma out C|S|on-makers
mﬂuencers a ke
yourt
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\ | LEVERAGE

~ LINKEDIN
STRATEGICALLY

CJSptlmlze your proﬂle join
niche groups, and emglL gevvlth
thought leaders, Li 2 2|
your dlgltal hanas ‘
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MASTER THE
ELEVATOR PITCH

Cr/aft a 30-second pltch that
hlghllghtsy\cur arm Ot_]USt
yourtitle. Qéliake\ gﬁ\ .
U

and audience- sg@ci e
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i | ATTEND
SPECIFIC EVENTS

C/hoose conferences trade
shows, or web Inars héere your
ideal clients or bartrm yat
Be present, notJus;t &:S Dle:
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{ FOLLOW UP
~ WITHIN 48
HOURS

SerZ‘nd personallzed foIIovv ups

after mee m ﬁr‘&cmn 3
specific C |
Q\ nd ou
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g ADD VALUE
 FIRST

Sha/re resources, mtroductlons,

or |n5|ghts\bef ing for

favors. Ge eros it @ Il dsstrd
rempro
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i | BUILD A
" REFERRAL
ENGINE

‘lLurn satisfied cllents mto
advocates. war
10x more ffect\/
pltch

\
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\uéE CRM TOOLS

/ S
| Track mteractlons set

Pemmder\s an Sjggwentl

contacts. T ols
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\HOST YOUR
GWN EVENTS

/
/ Organize Workshops

Positionir
boosts cr
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CBLLABORATE
ON’'T COMPETE

\/

/

Pa/rtner with comp ementary
businesses for CO- m§ bgetmg or
joint'ventu resﬁoll g |

expan syour ea,;:ﬁ*.,
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IQERSONALIZE
SUONYOUR
OUTREACH

AVOId generlc messages

~ Reference their\work,

challenges, or a%\hle \\ eptsit

show g nuine ir
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\ NURTURE
LONG-TERM
RELATIONSHIPS

Neﬂ,/workmg Isn't transactlonal
Check in'g uarte‘ with
et

updates or insights ant,
\r busméss,,. Z
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\ LEVERAGE
SOCIAL PROOF

\

/
/Showca e case studies,
testlmomaﬁa OI’\C|I
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e E\rg‘élogos.
Proof of succe attract JiKe-
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MASTER

~ VIRTUAL

NETWORKING

éptlmlze video calls wWith

professmna\backg nds, eye
contact, and ah\tlveﬁu\

thua doesn't meﬁ
|m|q§onal, -----
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- JOIN
MASTERMIND
GROUPS

Su/rrou Nd you rself vv|th peers

who challe ge an pport
you. Ci ect\\f]e vﬁé‘g

accele rates 9 rq.wm‘.’
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LM U BEA
'CONNECTOR

| Ir‘trod uce contacfs to each
a

other\iec M
‘matchmaker® trg'&%

your ne _twor S y.aj.:r ”
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@  USE
'DATA-DRIVEN
FOLLOW-UPS

A/na|yzee gagement (e.q,
emall opens, ¢

downloads) ‘L\Qu
follow-ue sfor may
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{ QREATE A
~ SIGNATURE
OFFER

Dévelop 3 free resource (e.q.,
toolkit, tem late) t?ﬁ&change
for conta t de\@l %

con ve rsatlons,. “/
\ A ;.‘s -
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_ PRACTICE
~ ACTIVE
LISTENING

Ask/open—ended guestions and
listen more thany \speak,
People r meﬁ\beﬁ%} oU-

made them feel:* 5
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{ LEVERAGE
~ ALUMNI
NETWORKS

\/

/Recormect Wlth former
es, or

colleague\s class

mentors. Shared h 5@&

ms. nt rap
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\\TURN
.. REJECTIONS

~INTO
OPPORTUNITIES

Fa prospect says no, ask,

“Who else\shthj\ld %é{(k to?"
rxs\ca unlio 2‘\@

Rejectio
e [ele]g= 1= =TS
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g O\PTIMIZE YOUR
© EMAILL
SIGNATURE

Incﬁude liInks to your calendar,
website, and socg \\\( rofiles.

2 all
very en\UCIS\S\OIﬂL ”(@
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'}‘RACK ROI OF
NETWORKING

\/

Measu re how relannshlps
translate to\*evepu r\eferrals

or oppo unlt\gs

at WOI’ \F %/f
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~ STAY

'CONSISTENT

Ne{vvorkmg IS a marathon Nnot

a sprint. Deéhcati 2\

to nurtur ;:}) h our
<:|r<:|e
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/\ READY' TO
TRANSFORM
"YOUR NETWORK?

Put these 25 tactics into action and watch
your B2B relationships—and revenue—
grow. From workshops to-l:l coaching, I'm

herk to help you win at networking. QAVLWW

Feel free to'contact:

Email: mfo@lKTAF&
Websrt - https: JAKT
WhatsAl@n +92 321 7@555

) \‘i.

Let’s Pﬁtner’Up'
Whether you're Iook!ng to sp

> .

iInNfo@IKTAR.org
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